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This Brochure provides information about the qualifications and business practices of D.H. Hill 
Advisors, Inc. (referred to hereafter as D.H. Hill Advisors, “Advisor”, “our”, or “we”).  When we use 
the words “you”, “your” and “client” we are referring to you as our client or our prospective client.  
You should use this brochure to understand the relationship among you, the Advisor, and your 
Investment Adviser Representative (IAR). D.H. Hill Advisors is a registered investment adviser.   
 
An "investment adviser" means any person who, for compensation, engages in the business of 
advising others, either directly or through publications or writings, as to the value of securities or 
as to the advisability of investing in, purchasing, or selling securities, or who, for compensation 
and as part of a regular business, issues or promulgates analyses or reports concerning 
securities. Registration with the SEC or any state securities authority does not imply a certain 
level of skill or training. 

 
If you have any questions about the contents of this brochure, please contact us at (832) 644-
1852 and/or dhill@dhhill.com . The information in this brochure has not been approved or verified 
by the United States Securities and Exchange Commission or by any state securities authority. 

 
Additional information about D.H. Hill Advisors, Inc. also is available on the SEC’s website at 
www.adviserinfo.sec.gov.  The firm's CRD/IARD number is 116324. 
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Item 2 – Material Changes 
 

The purpose of this page is to inform you of any material changes since the previous version of 
this brochure. We review and update our brochure at least annually to make sure that it remains 
current. 
 
Item 4 - D.H. Hill Advisors has updated the name of its Programs. 
 
Item 4 – Addition of a BRI Program offering to be sponsored and managed by D.H. Hill 
Advisors. 
 
Item 5 – Addition of one or more sub-advisers and role of sub-advisers in working with D.H. Hill 
Advisors client accounts. 
 
Item 5 – Orion Advisors fee of $10/quarter applied to client accounts held at certain custodians. 
 
In the future, we will provide new clients with a brochure before or at the time we enter into an 
advisory agreement and we will deliver to our clients, within 120 days of the end of each fiscal 
year, a free, updated Wrap Fee Brochure that either includes or is accompanied by a summary 
of material changes. Alternatively, we may deliver a summary of material changes that includes 
an offer to provide a copy of the updated brochure and information on how our clients may 
obtain the brochure. 
 
Currently, a Wrap Fee Brochure may be requested by contacting Dan H. Hill, Chief Compliance 
Officer, at (832) 644-1852 or dhill@dhhill.com . 
 
Additional information about D.H. Hill Advisors, Inc. is also available via the SEC’s website, 
www.adviserinfo.sec.gov. The SEC’s website also provides information about any persons 
affiliated with D.H. Hill Advisors, Inc., who are registered, or are required to be registered, as 
investment adviser representatives of D.H. Hill Advisors, Inc. 
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Item 4 – Advisory Business 
 

D.H. Hill Advisors, Inc. is a full-service, independent investment advisor corporation formed in 
1998 in the state of Texas. The firm provides financial planning, consulting and investment 
management services to a wide variety of clients. The principal owner of the firm is Dan H. 
Hill. Where required, such persons are properly licensed or registered as investment adviser 
representatives. 
 

Most advisory relationships begin with an initial client meeting with one or more IARs of D.H. 
Hill Advisors to gather pertinent facts related to the client’s financial situation and the financial 
concerns of the client. The purpose of the meeting is to determine if the IAR believes the 
services offered would benefit the client and for the client to decide whether it would be 
beneficial to go forward. 
 

Prior to engaging D.H. Hill Advisors to provide services, clients are required to enter into one or 
more agreements with D.H. Hill Advisors and IAR setting the terms and conditions of the 
engagement including, but not limited to: describing the scope of services to be provided, 
termination, confidentiality, disclosures and client fees (collectively the “Agreement”). 
 

D.H. Hill Advisors offers discretionary portfolio management services. Discretionary portfolio 
management means that we chose the broker dealer/custodian to be used, we make 
investment decisions and place buy or sell orders in your account without contacting you to 
receive your advance permission. If you wish, you may limit our discretionary authority by, for 
example, setting a limit on the type of securities that can be purchased for your account.  
 

Accounts are managed to diversify client’s investments and may include various types of 
securities such as equity securities, Exchange Traded Funds (ETFs), corporate debt securities, 
commercial paper, certificates of deposit, municipal securities, investment company products, 
and U.S. Government securities. Other types of investments may also be recommended where 
such investments are appropriate based on the client’s stated goals and objectives. 
 

It is the client's responsibility to be certain that D.H. Hill and IAR have current and accurate 
information. Providing responses to D.H. Hill and IAR’s questions regarding client’s financial 
condition, needs and objectives, and any reasonable restrictions they wish to apply will assist in 
making recommendations that are appropriate to meet client stated objectives. 
 

All Advisory Services are based on information provided by the client. It is also important that 
clients inform their IAR and/or Advisor of any changes in their financial condition, objectives, 
personal circumstances, and reasonable investment restrictions on the account, if any, which 
may affect the client’s overall goals and strategies. Clients decide which recommendations to 
accept and implement. Results are not guaranteed, and losses can occur. All restrictions or 
guidelines must be provided in writing. 
 

D.H. Hill Advisors Non-Wrap Portfolio Management Services 
Advisor sponsors the below Program.  Currently, these Programs are offered in conjunction with 
one or more sub-advisers. The sub-advisers assist our firm with back office support, trading, 
report preparation, and billing. 
 

 D.H. Hill Connect Program (“Connect”) 
 

Advisor sponsors the Connect Program, which clients receive continuous investment advice 
from the IAR within the broad asset allocation guidelines established within the Investment 
Policy Statement (IPS) and client risk tolerance as established by the Risk Profile (RP). The 
IAR is responsible for selecting the securities within an investment strategy that will be in 
accordance his or her own investment methodology and philosophy. IARs may develop 
models or strategies that are generally applied to their clients while other IARs may develop 
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customized portfolios for each client to meet a client’s specific goal and objective. 
Investment strategies and models used within the Connect Program will generally vary 
based on the IARs methodology and philosophy. Models and strategies used by one IAR 
may be different than strategies used by other IARs. 
 

 D.H. Hill Direct Program (“Direct”) – Charles Schwab and TD Ameritrade 
 

Advisor sponsors and acts as the portfolio manager for the Direct Program, where Advisor 
offers clients the opportunity to hire D.H. Hill Advisors Investment Committee (DHIC) to 
manage their designated accounts on a discretionary basis. DHIC is responsible for 
constructing portfolio models based on client RP and IPS.  IARs can recommend one or 
more of the Direct Program portfolio models based on the RP and IPS completed by client.  
The IAR has no trading authorization over an account in the Direct Program.  
 
 

 D.H. Hill BRI Program (“BRI”) – Charles Schwab and TD Ameritrade 
 

Advisor sponsors and acts as the portfolio manager for the BRI Program, where Advisor 
offers clients the opportunity to hire D.H. Hill Advisors Investment Committee (DHIC) to 
manage their designated accounts on a discretionary basis using Biblically Responsible 
Investments as determined by selected third-party screens. DHIC is responsible for 
constructing portfolio models based on client RP and IPS.  IARs can recommend one or 
more of the BRI Program portfolio models based on the RP and IPS completed by client.  
The IAR has no trading authorization over an account in the BRI Program.  
 

D.H. Hill Advisors Wrap Fee Programs 
Advisor sponsors and acts as the portfolio manager for the below wrap fee Programs. A wrap 
fee program combines portfolio management, advisory services, and trade execution for a 
single fee.  Currently, these Programs are offered in conjunction with one or more sub-advisers. 
The sub-advisers assist our firm with back office support, trading, report preparation, and billing.  
D.H. Hill Advisors receives a portion of the wrap fee for its services. Detailed information about 
a wrap fee program is provided in D.H. Hill Advisors Form ADV Part 2A, Appendix 1 (Wrap Fee 
Program Brochure). The Wrap Fee Program Brochure will be provided to all clients participating 
in a wrap fee program. 
 

 D.H. Hill Direct Wrap Program (“Direct”) – Trust Company of America 
 

Advisor sponsors and acts as the portfolio manager for the Direct Program, where Advisor 
offers clients the opportunity to hire D.H. Hill Advisors Investment Committee (DHIC) to 
manage their designated accounts on a discretionary basis. DHIC is responsible for 
constructing portfolio models based on client RP and IPS.  IARs can recommend one or 
more of the Direct Program portfolio models based on the RP and IPS completed by client.  
The IAR has no trading authorization over an account in the Direct Program.  

 
 

 D.H. Hill Select Program (“Select”) 
 

Advisor sponsors acts as the overlay portfolio manager for the Select Program, where 
Advisor offers clients the opportunity to hire DHIC to manage their designated accounts on a 
discretionary basis. DHIC is responsible for constructing portfolio models based on client RP 
and IPS.  Investment offerings within the Select Program are limited to ETFs, mutual funds, 
and Separately Managed Account Managers (SMAs).  IARs can recommend one or more of 
the Select Program portfolio models based on the RP and IPS completed by client.  The IAR 
has no trading authorization over an account in the Select Program. 
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 D.H. Hill BRI Wrap Program (“BRI”) – Trust Company of America 
 

Advisor sponsors and acts as the portfolio manager for the BRI Program, where Advisor 
offers clients the opportunity to hire D.H. Hill Advisors Investment Committee (DHIC) to 
manage their designated accounts on a discretionary basis using Biblically Responsible 
Investments as determined by selected third-party screens. DHIC is responsible for 
constructing portfolio models based on client RP and IPS.  IARs can recommend one or 
more of the BRI Program portfolio models based on the RP and IPS completed by client.  
The IAR has no trading authorization over an account in the BRI Program.  

 

Third-Party Investment Advisers 
IAR has access to outside Third-Party Investment Advisors (TPIA). After meeting with a client 
and ascertaining client information the IAR may determine that it could be more suitable or 
appropriate to place a client’s assets with a TPIA. In such case, the IAR will recommend one or 
more TPIAs to manage all or a portion of the client’s assets. If Advisor or its IAR recommend the 
use of a TPIA, Advisor may be responsible for providing to client TPIA Form ADV Part 2A or 
other disclosure brochures, account opening paperwork, as well as a disclosure regarding 
Advisor’s relationship with such TPIA, including the amount of Advisory fee paid or to be paid to 
Advisor for Soliciting the client to the TPIA. 
 

Description of Other Advisory Services 
The following provides a description of other advisory services: 

 Financial Plan/Review –The role of a Financial Advisor in providing financial planning 
services is to find ways to help the client understand overall financial situation and set 
financial objectives.  This normally requires the delivering of a financial plan to client. 

 

 Hourly Consulting Services –Hourly consulting services can be described as working with a 
client throughout the year on several different aspects of reviewing and/or implementing 
financial/investment decisions as licensed. 

 

 Retirement Plan Consulting Services – Offering of retirement consulting services to 
employee benefit plans and their fiduciaries. The services are designed to assist the plan 
sponsor (the “Company”) in meeting its management and fiduciary obligations to the plan 
under ERISA. Retirement consulting services may consist of general or specific advice. 

 

 Advice on Certain Types of Investments – With some exceptions, our IARs may provide 
investment advice on most types of investments owned by a client and, at the specific 
request of a client, will explore investment options not currently owned by a client.  

 

Assets Under Management 
Total assets under management are $104,658,696 as of March 28, 2018.  $66,329,414 is 
advised on a discretionary basis and $38,329,282 is on a non-discretionary basis. 
 
Item 5 – Fees and Compensation 
 

Fees charged are negotiated and may differ from client to client based upon investment 
strategies utilized, the amount of assets under management and the amount of work anticipated 
in servicing your account(s) and/or relationship.  Generally, we are compensated as follows: 
 

Assets Under Management (“AUM”) Fee 
D.H. Hill Advisors can charge an annual fee based on the amount of assets being managed for 
you.  This fee is our most common way of being compensated.  The maximum AUM Fee that 
can be charged to you is 2.55%. 
 

The AUM Fee is deducted from the client's account held at the custodian. The client authorizes 
D.H. Hill Advisors or the sub-adviser or the TPIA to debit the fee from the client’s account. If 
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insufficient cash is available to pay such fees, securities in an amount equal to the balance of 
unpaid fees will be liquidated to pay for the unpaid balance. 
 

Our AUM Fee compensates us for investment advisory, management, and administrative 
services (Wrap AUM Fees will also include trade execution). Fees are calculated on an 
annualized percentage of assets under management, assessed quarterly in advance. Pro-rata 
fees will be assessed in the event the Agreement is executed other than the first day of the new 
calendar quarter. Advisory fees are based on the value of the portfolio as of the last day of the 
previous quarter. Quarterly fees are charged on the following cycle: March 31st, June 30th, 
September 30th, and December 31st. A new client will be charged a prorated fee for the current 
quarter and then begin the next full quarterly cycle. No AUM Fee adjustment will be made during 
any quarter for appreciation or depreciation in the value of your assets. No adjustment will be 
made for partial additions to your existing account(s) which when aggregated, total less than 
$10,000 per month. Fees are debited directly from your account. 

 

A percentage of D.H. Hill Advisors fee, depending on program selected, is paid to the sub-
adviser or TPIA for their services. On an annual basis, this fee can be as high as 1.00% of total 
client assets under management. D.H. Hill Advisors may modify the fee at any time upon 30 
days’ written notice, subject to client’s consent. The sub-adviser or TPIA will calculate and 
deduct the entire fee automatically from your account at the qualified custodian and will forward 
D.H. Hill Advisors portion of the fee to our firm. The Investment Management Agreement may 
be canceled at any time by the client or D.H. Hill Advisors with 30 days’ prior written notice to 
the client. Upon termination, any earned, unpaid fees will be due and payable by the client. The 
client has the right to terminate the Investment Management Agreement without penalty within 
five business days after entering into the agreement. 
 

Other Advisory Services Fees 
D.H. Hill charges client accounts held with certain custodians a quarterly fee of $10 for Orion 
Advisors.  The total combined annual fee for accounts charged the Orion Advisors fee and the 
AUM Fee are within the stated maximum annual fee of 2.55%.  Advisor has the ability to waive 
or charge the IAR the Orion Advisors fee. 
 

D.H. Hill Advisors maximum hourly fee is $250.00 per hour.  This fee is negotiable and agreed 
upon in advance of any work being completed. 
 

D.H. Hill Advisors maximum financial plan/review fee or fixed fee is $10,000.  This fee is 
negotiable and agreed upon in advance of any work being completed. 
 

Consulting Services and Advice on Certain Types of Investments can apply the hourly or fixed 
fee as stated above. 
 

The use of an Hourly Fee or Financial Planning Fee is an option that you may elect to use in 
place of an AUM Fee.  It may also be billed in addition to an AUM Fee.  Depending on services 
being provided you may deem this this an appropriate billing method.  You will be invoiced for 
services agreed upon or already rendered and are due within 30 days of invoice.  This fee 
option is normally paid by a check made out to D.H. Hill Advisors, Inc. 
 

Additional Fees and Expenses 
You pay all brokerage commissions and custodian fees. These commission schedules are 
subject to change any time at the discretion the corresponding Broker or Custodian. Please 
review Item 12 for more information on our Brokerage Practices. These fees include 
transactional based pricing versus asset-based pricing, increased trading fees for trades 
executed with another broker-dealer, special services elected, including without limitation: 
periodic distribution fees, electronic fund and wire fees, certificate delivery fees, and 
reorganization fees. 
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You pay all fees associated with the investment products in your account. Here is an example of 
some of those products: money market funds, mutual funds, exchange traded products, ADRs, 
REITs. These fees are separate fees and in addition to the Advisory Fee we charge. 
 

Please notify us in writing if you wish to terminate your advisory agreement with us and the date 
on which you would like it to terminate. We will refund a prorate portion of your advisory fees.  If 
we notify you of our wish to terminate our advisory agreement, a prorate portion of fees paid in 
advance will be automatically refunded.  Refunded fees are made via check and mailed to you 
at the end of the current quarter. You may request to have the fees credited back into the 
account from which they were deducted. 
 

Advisor receives compensation as a result of a client’s participation in the D.H. Hill Advisors 
Programs. Advisor therefore has a financial incentive to recommend the Programs over other 
advisory services as the amount of Advisor compensation may be more than what the Advisor 
would have received if client participated in programs sponsored by other financial firms or paid 
separately for investment advice, brokerage, and other services. 
 

Advisor’s relationship with each client is non-exclusive; in other words, Advisor provides 
investment supervisory services and other advisory services to multiple clients. Advisor seeks to 
avoid situations in which one client’s interest may conflict with the interest of another of its 
clients. 
 

Sales Compensation 
IARs of D.H. Hill Advisors are also licensed as registered representatives and/or insurance 
agents and can affect transactions in various commissionable products, including but limited 
too, private securities, mutual funds, and insurance products, including life, health, disability, 
long-term care, and annuities among others. These individuals earn commissions for these 
activities. The firm expects that clients to whom it offers advisory services may also be clients 
for whom such individuals act as registered reps and/or insurance agents. Clients are instructed 
that the fees paid to the firm for advisory services are separate and distinct from the 
commissions earned for placing the client in commissionable products and are intended to 
compliment D.H. Hill Advisors advisory services. However, a conflict of interest exists due to the 
potential receipt of dual forms of compensation. D.H. Hill Advisors has policies and procedures 
in place to monitor all client transactions. Clients to whom the firm offers advisory services are 
informed that they are under no obligation to use the firm’s IARs for commissionable services. 
We strive to outline all conflicts of interest between you, our firm, and our IARs in this Disclosure 
Brochure. If additional conflicts arise in the future, we will notify you in writing or supply you with 
an updated Disclosure Brochure. 
 

Certain D.H. Hill Advisors IARs primary, greater than 50%, source of compensation is 
commissions which can create a conflict of interest. 
 
Item 6 – Performance-Based Fees and Side-By-Side Management 
Advisor does not charge any performance-based fees (fees based on a share of capital gains 
on or capital appreciation of the assets of a client) nor does it engage in side-by-side 
management.  
 
Item 7 – Types of Clients 
We serve the investment needs of individuals investors, corporations, and trusts.  We do have a 
minimum account size.  In some cases, we may elect not to take on a client if we determine we 
are not best suited to meet their investment needs.  Also, we may terminate a client relationship 
if we feel we can no longer meet their investment needs.  We try to accommodate a wide range 
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of custodians; however, we may refuse a client who does not use a suggested/recommended 
custodian. 
 
Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 
IARs use various methods of analysis and investment strategies. Methods and 
strategies will vary based on the IAR providing advice. Models and strategies used by 
one IAR may be different than strategies used by other IARs. Some IARs may use just 
one method or strategy while other IARs may rely on multiple methods or strategies.  D.H. Hill 
Advisors does not require or mandate a particular investment strategy be implemented by its 
IARs. Further, D.H. Hill Advisors has no requirements for using a particular analysis method and 
our IARs are provided flexibility (subject to D.H. Hill Advisors supervision and compliance 
requirements) when developing their investment strategies.  Clients will receive relevant 
information about IARs and/or Advisor methods of analysis, investment strategies and models in 
the form of Advisor generated, compliance reviewed reports. 
 

Asset allocation techniques are used which include stocks and bonds of varying characteristics 
and from both the United States and foreign markets. Expectation is that not all investments in a 
given portfolio will perform in unison with other investments in the same portfolio. Portfolio 
management decisions are made considering only the assets being managed and not with 
regards to other investments the client may hold. 
 

Advisor may also provide advice on any type of investment held in a client’s portfolio at the 
inception of Advisory relationship. Advisor will explore other investment options at the client’s 
request. Additionally, Advisor reserves the right to advise clients on any other type of 
investment, as licensed, that it deems appropriate based on the client’s stated goals and 
objectives. 
 

Advisor may utilize fundamental analysis and technical analysis. Fundamental analysis is 
performed on a company’s historical and present data. Fundamental analysis is based on the 
premise that real factors, such as the firm’s productivity and profitability, will ultimately govern 
the stock’s price.  Fundamentals are also used to stress economic conditions, such as the level 
of employment and GDP growth, and financial conditions, such as the level of direction of 
changes in interest rates.  
 

Technical analysis determines how the market (or a specific stock) has performed in the past by 
studying historical data concerning prices and/or volume of transactions.  These price and 
volume data points generate charts that are used to identify patterns that can suggest future 
direction of market/stock movement. 
 

The risk of both fundamental and technical analysis is that they are subject to interpretation.  
This interpretation could be wrong and could therefore lead to an unfavorable investment 
decision. 
 

Investment Strategies 
 

D.H. Hill Advisors utilizes several strategies when managing client accounts. Below may be 
some of the investment strategies used by Programs either directly or by selected managers: 
 

 Long term purchases - Investments held at least a year. 
 

 Short term purchases - Investments sold within a year. 
 

 Margin transactions - When an investor buys a stock on margin, the investor pays for part of 
the purchase and borrows the rest from a brokerage firm. For example, an investor may buy 
$5,000 worth of stock in a margin account by paying for $2,500 and borrowing $2,500 from 
a brokerage firm. 
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 Options including buying puts and calls, writing puts and calls, covered and uncovered - 
Options are contracts giving the purchaser the right to buy or sell a security, such as stocks, 
at a fixed price within a specific period of time. 

 Strategic Asset Allocation - sets global target allocations and then periodically rebalances 
the portfolio back to those targets as investment returns skew the original asset allocation 
percentages. A “buy and hold” strategy, rather than an active trading approach. Strategic 
asset allocation targets may change over time as the client’s goals and needs change and 
as the time horizon grows shorter.  Normally implemented with low-cost ETFs. 

 

 Tactical Asset Allocation - allows for a range of percentages in each asset class (such as 
Stocks = 30% - 50%). Termed as a minimum and maximum acceptable percentage band, 
an investor is able to take advantage of market conditions within these parameters. 
Decreasing when unfavorable and increasing when favorable.  Could be considered a minor 
form of market timing. 

 Market Timing Strategy - a strategy where the manager will try to identify the best times to 
be in the market and when to get out. Seeks to take advantage of stock market fluctuations 
by being invested based on the anticipated market direction.  Clients should note that this 
strategy is considered an aggressive, higher-risk investment strategy. Only speculative 
(aggressive) clients should participate in a market timing strategy.  

 

 Modern Portfolio Theory (MPT) – an approach to investing that derives a predetermined 
asset mix on the efficient frontier (dictated to achieve a specific client objective within a 
certain risk tolerance) and rebalancing with discipline.  Portfolio is diversified across global 
asset classes to mitigate unnecessary risk.  

 

The investment strategy for a specific client is based upon the objectives stated by the client 
during consultations. The client may change these objectives at any time.  Every method of 
analysis has its own inherent risks. To perform an accurate market analysis, Advisor must have 
access to current/new market information. Advisor has no control over the distribution rate of 
market information. An accurate market analysis can only produce a forecast of the direction of 
market values. There can be no assurances that a forecasted change in market value will 
materialize into actionable and/or profitable investment opportunities.  
 

Risk of Loss 
 

Investing in securities involves risk of loss that clients should be prepared to bear. Advisor’s 
investment approach constantly keeps the risk of loss in mind. Investors face the following 
investment risks: 
 

 Interest-rate Risk - The risk that investment returns will be affected by changes in the level 
of interest rates. When interest rates increase, the prices and values of bonds decrease. 
When interest rates decrease, the prices and values of bonds increase. 

 

 Market Risk - The risk that investment returns will be affected by changes in the overall level 
of the stock market. When the stock market increases or decreases, virtually all stocks are 
affected to some degree.  Also, referred to as systematic risk. 

 

 Equity (stock) Market Risk – Common stocks are susceptible to general stock market 
fluctuations and to volatile increases and decreases in value as market confidence in and 
perceptions of their issuers change. If you held common stock, or common stock 
equivalents, of any given issuer, you would generally be exposed to greater risk than if you 
held preferred stocks and debt obligations of the issuer. 

 

 Reinvestment Rate Risk - The risk incurred when an investment’s income is reinvested at a 
lower rate than the rate that existed at the time the original investment was made. This risk 
is most prevalent when interest rates fall. 



11 
 

 Purchasing Power Risk (Inflation Risk) - The risk that inflation will affect the return of an 
investment in real dollars. In other words, the amount of goods that one dollar will purchase 
decreases with time. Investments that have low returns, such as savings accounts, are not 
likely to keep up with inflation. Investments with fixed returns, such as bonds, can decrease 
in value because their purchasing value will decrease with inflation. 

 

 Business Risk - The risk associated with a particular industry or firm. These are factors that 
affect the industry or firm, but do not affect the whole market. They include government 
regulations, management competency, or local or regional economic factors. 

 

 Options Risk – Options on securities may be subject to greater fluctuations in value than an 
investment in the underlying securities. Purchasing and writing put and call options are 
highly specialized activities and entail greater than ordinary investment risks. 

 

 Currency Risk (Exchange Rate Risk) - The risk that a change in the value of a foreign 
currency relative to the U.S. dollar will negatively affect a U.S. investor’s return. 

 

 Management Risk – Your investment with our Firm varies with the success and failure of our 
investment strategies, research, analysis and determination of portfolio securities. 

 

Different types of investments involve varying degrees of risk, and the client should not assume 
that future performance of any specific investment or investment strategy (including the 
investments and/or investment strategies recommended by Advisor) will be profitable or equal 
to any specific performance level(s). 
 
Item 9 – Disciplinary Information 
 

Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to your evaluation of us or the integrity of our 
management. There is no history of reportable material legal or disciplinary events by our firm or 
our management persons. 
 
Item 10 - Other Financial Industry Activities and Affiliations 
 

The principal executive officer of D.H. Hill Advisors, Dan H. Hill, is also the principal executive 
officer and general securities principal of D.H. Hill Securities, LLLP, a broker dealer and 
member of FINRA. He is also a registered representative of the broker dealer, a licensed 
insurance agent and a Texas Real Estate Broker. These other activities may require up to 50% 
of his time. Although D.H. Hill Advisors has no arrangements with D.H. Hill Securities, LLLP that 
are material to its advisory business or its clients, commission-based products may be offered to 
advisory clients through D.H. Hill Securities, LLLP, which creates a conflict of interest. There are 
no real estate brokerage services offered to clients. 
 

D.H. Hill Advisors is related to D.H. Hill Insurance Services, LLC, an insurance agency due to 
common ownership of Dan H. Hill, principal executive officer of D.H. Hill Advisors. Although 
D.H. Hill Advisors has no arrangements with D.H. Hill Insurance Services, LLC that are material 
to its Advisory business or its clients, commission-based insurance products may be offered to 
advisory clients through D.H. Hill Insurance Services, LLC, which creates a conflict of interest.   
 

Other investment Advisor representatives affiliated with D.H. Hill Advisors may also be 
registered representatives with D.H. Hill Securities, LLLP and may also be insurance agents or 
brokers with various insurance companies. Advisor and its representatives typically do not 
recommend specific commission-based products, but certain asset classes may be 
recommended that meet the financial objectives and risk tolerance of the client. The client is 
under no obligation to implement any such recommendations and may select any other 
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brokerage, insurance agent or other product provider to purchase (or sell) the investments, 
insurance, or other products discussed with D.H. Hill Advisors. However, if any of such 
recommendations are implemented through D.H. Hill Securities, LLLP for the purchase of a 
specific security, insurance, or other investment product, a conflict of interest exists because 
commissions will be paid to the investment Advisor representative in his or her capacity as a 
registered representative of D.H. Hill Securities, LLLP. Clients are advised of the existence of 
any conflict of interest and a disclosure of the conflict of interest is included on the new account 
form of D.H. Hill Securities, LLLP. 
 

D.H. Hill Advisors allows IARs to recommend TPIAs and D.H. Hill Advisors and its IARs receive 
a portion of the fees you are charged by the unaffiliated TPIA.  This does not change the fee 
that you, the Client, pays. 
 
Item 11 - Code of Ethics, Participation or Interest in Client Transactions and 
Personal Trading 
 

Description of Code of Ethics 
D.H. Hill Advisors has adopted a Code of Ethics (the “Code”) to address investment advisory 
conduct. The Code focuses primarily on fiduciary duty, personal securities transactions, insider 
trading, gifts, and conflicts of interest. The Code includes IAMS Wealth’s policies and 
procedures developed to protect clients’ interests in relation to the following topics: 
 The duty at all times to place the interests of clients first; 
 The requirement that all personal securities transactions be conducted in such a manner as 

to be consistent with the code of ethics; 
 The responsibility to avoid any actual or potential conflict of interest or misuse of an 

employee’s position of trust and responsibility; 
 The fiduciary principle that information concerning the identity of security holdings and 

financial circumstances of clients is confidential; and 
 The principle that independence in the investment decision-making process is paramount. 
 

Personal Trading Practices 
At times, D.H. Hill Advisors and/or its IARs may take positions in the same securities as clients, 
which may pose a conflict of interest with clients. We will not violate our fiduciary responsibilities 
to our clients. Front running (trading shortly ahead of clients) is prohibited. Should a conflict 
occur because of materiality, disclosure will be made to the client(s) at the time of trading.  
Incidental trading not deemed to be a conflict (i.e., a purchase or sale which is minimal in 
relation to the total outstanding value, and as such would have negligible effect on the market 
price), would not be disclosed at the time of trading. 
 
Item 12 – Brokerage Practices 
 

We may recommend a custodian. Currently our list of recommended custodians ("Custodians") 
includes: Charles Schwab & Co., Inc. (“Schwab”), TD Ameritrade, Inc ("TD”), and Trust 
Company of America (“TCA”). 
 

We work with select custodians based on the quality of their brokerage services, customer 
service and resources to help us manage the accounts of our clients. A custodian typically 
provides you with brokerage services as well as custodial services. They typically provide us 
with research and technology to service our clients. The commissions generated in your 
account indirectly compensate a custodian for the services they provide to your account and our 
business. 
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Research and Other Soft Dollar Benefits  
Although not considered “soft dollar” compensation, we may receive benefits from Custodians 
for research services that include reports, software, and institutional trading support.  
 

In selecting a broker dealer based on discretionary authority, D.H. Hill Advisors will endeavor to 
select those brokers or dealers that will provide the best services at the lowest commission 
rates possible. The reasonableness of commissions is based on several factors, including the 
broker’s ability to provide professional services, competitive commission rates, volume 
discounts, execution price negotiations, the broker’s reputation, experience, and financial 
stability of the broker or dealer, and the quality of service rendered by the broker or dealer in 
other transactions.  
Best execution is not measured solely by reference to commission rates. Paying a broker, a 
higher commission rate than another broker might charge is permissible if the difference in cost 
is reasonably justified by the quality of the brokerage services offered. In addition, D.H. Hill 
Advisors may cause the account to pay a higher commission in recognition of the value of 
“research services” and additional brokerage products and services a broker-dealer has 
provided or may be willing to provide.  
 

Brokerage for Client Referrals 
We do not receive client referrals from broker-dealers and custodians with which we have an  
institutional advisory arrangement. In addition, we do not receive other benefits from a broker-
dealer in exchange for client referrals.  
 

Sub-Adviser and/or TPIAs will at times refer to Advisor registered and/or investment advisor 
representatives to the firm.  This does not interfere with Advisor responsibility to perform 
objective, ongoing due-diligence and oversight of sub-adviser or TPIA nor does it impact the 
sub-adviser or TPIA fee paid by/paid to Advisor. 
 

Directed Brokerage  
The client may direct brokerage to a specified broker-dealer other than the firm recommended 
by D.H. Hill Advisors. In the event that a client directs D.H. Hill Advisors to use a particular 
broker-dealer, the firm may not be authorized under these circumstances to negotiate 
commissions and may not be able to obtain volume discounts or best execution. In addition, 
under these circumstances a disparity in commission charges may exist between the 
commissions charged to clients who direct the Company to use a particular broker-dealer and 
those who do not. Clients cannot direct brokerage in wrap fee program accounts.  
 

Trade Aggregation/Block Trading  
D.H. Hill Advisors sub-advisers may aggregate transactions for your accounts(s) with the 
transactions of other clients.  This is done to avoid giving favorable pricing to one client over 
another.  This practice will not reduce the costs charged to your account for those transactions.  
Their trading policies require them to assign to your account the average price resulting from 
these aggregated trades.  If a trade order for a large group of clients is not completed, the 
shares may be allocated in one of three ways: 
- Randomly 
- Pro rata based on the size of the account 
- Alphabetically 
 

The trade allocation policies may result in certain clients paying higher or lower prices for 
securities than may otherwise have been obtained if the transactions had been executed 
separately. 
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Item 13 - Review of Accounts 
 

Accounts are reviewed by the IAR named as adviser of record on the account. The frequency of 
reviews is determined based on the client’s investment objectives, but reviews are conducted no 
less frequently than annually. Additional reviews are usually triggered by a change in the client’s 
investment objectives, tax considerations, large deposits or withdrawals, large purchases or 
sales, loss of confidence in corporate management, or changes in macro-economic climate.  
 

The client’s independent custodian provides account statements directly to the client no less 
frequently than quarterly. The custodian’s statement is the official record of the client’s securities 
account and supersedes any statements or reports created on behalf of the client by D.H. Hill 
Advisors. 
 
Item 14 - Client Referrals and Other Compensation 
 

Advisor has solicitor agreements with TPIAs which offer advisory products and services, and in 
some instances recommends clients to such adviser. In such cases, D.H. Hill Advisors acts as a 
solicitor and receives a portion of the fee paid to the unaffiliated adviser. This does not raise the 
fee paid by the client and the client receives all required disclosure forms disclosing the terms of 
the solicitor relationship at the time the solicitation is made. 
 

D.H. Hill Advisors IARs are often also licensed to offer securities and insurance products. D.H. 
Hill Advisors also has a securities broker-dealer, D.H. Hill Securities, LLLP, and an insurance 
entity, D.H. Hill Insurance Services, LLC. IAR, if securities licensed, and D.H. Hill Securities, 
LLLP, will receive customary commissions for the sale of security products should a client 
decide to make purchases through a D.H. Hill Advisors security licensed IAR. IAR, if insurance 
licensed, and D.H. Hill Insurance Services, LLC, will receive customary commissions for the 
sale of insurance products should a client decide to make purchases through a D.H. Hill 
Advisors insurance licensed IAR. This compensation creates a conflict of interest. The client is 
under no obligation to implement any such recommendations and may select any other 
brokerage, insurance agent or other product provider to purchase (or sell) the investments, 
insurance, or other products discussed with D.H. Hill Advisors.   
 

IARs may receive economic benefits from third parties, such as insurance companies and 
sponsors.  These are often referred to as “economic benefits”, which present a conflict of 
interest for the IAR.  Advisor requires an Investor Worksheet with all client business to assist in 
addressing these potential conflicts of interest for the IAR. 
 
Item 15 – Custody 
 

Advisers who deduct advisory fees directly from client accounts are deemed to have 
constructive custody. D.H. Hill Advisors does not have custody over client funds and securities 
because the sub-adviser or TPIA calculates and deducts our fee automatically from your 
account at the qualified custodian. D.H. Hill Advisors is not directly involved in the fee 
calculation and billing process. Clients will receive account statements at least quarterly from 
their qualified custodian. Clients are urged to review their custodial account statements for 
accuracy. 
 
Item 16 – Investment Discretion 
 

D.H. Hill Advisors non-wrap portfolio management services and wrap fee programs are offered 
on a discretionary basis. Retirement Plan client accounts under these services and programs 
would also have discretion.  This authority is granted to us by you in the Investment 
Management Agreement. This allows our firm and/or the sub-adviser or TPIA to choose the 
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quantity of the securities to be purchased or sold and whether to place buy or sell orders for 
your account without obtaining your approval for each transaction. We also maintain 
discretionary authority to require our clients to use preferred Custodians in our wrap fee 
program. If you wish, you may limit our discretionary authority by, for example, setting a limit on 
the type of securities that can be purchased for your account. All restrictions or guidelines must 
be provided in writing. 
 

D.H. Hill Advisors does not take discretion on changing client from one third-party investment 
advisor to another third-party investment advisors unless discretion is allowed within a Turnkey 
Asset Management Platform and agreed to by the client.  D.H. Hill Advisors does not allow 
discretion on Other Advisory Services. 
 
Item 17 - Voting Client Securities 
 

D.H. Hill Advisors has voting authority with regard to your securities and therefore has the 
authority to vote proxies on your behalf. 
 

D.H. Hill Advisors policy is to refrain from voting proxies because we believe the time cost of 
voting a proxy typically outweighs the benefits to our clients in aggregate.  From time-to-time we 
may elect to vote proxies when we believe the benefit outweighs these costs.  This may not 
always be in your best interest. 
 

You may elect to receive/vote proxies and receive solicitations.  These will be delivered directly 
by your custodian to you.  You will be able to make the elections yourself or ask your Adviser to 
help you with voting.  
 
Item 18 - Financial Information 
 

We are required in this Item to provide you with certain financial information or disclosures 
about D.H. Hill Advisors, financial condition. D.H. Hill Advisors does not require the prepayment 
of over $1,200, six or more months in advance. Additionally, D.H. Hill Advisors has no financial 
commitment that impairs its ability to meet contractual and fiduciary commitments to clients, and 
D.H. Hill Advisors has not been the subject of a bankruptcy proceeding. 
 
Item 19 – Requirement for State-Registered Advisers 
 

Dan Hill - Principal Executive Officer, CCO 
Dan H. Hill is the principal executive officer and management person for D.H. Hill. In his 
capacity, as Chief Compliance Officer, Dan supervises himself and other investment D.H. Hill 
IARs through remote and/or direct interactions and through the firm's client relationship 
management system. Dan was born in 1950. 
 

Formal Post–High School Education 
 Graduate studies at East Texas State University, 1978 
 BBA degree in Accounting, Stephen F. Austin State University, 1973 
 Texarkana Jr. College, 1970 
 

Business Background 
Financial services industry dealing primarily with securities, advisory, insurance, energy, and 
software design & development in the capacity of an owner and CEO, including but not limited 
to the following: 
 D.H. Hill Securities, LLLP (1996–Present), President of General Partner and Compliance 
 Principal D.H. Hill Advisors, Inc. (1998–Present), President and Chief Executive Officer 
 D.H. Hill Insurance Services, LLC (2007–Present), Managing Member 
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Experience Summary: 
 37 Years’ Experience in Insurance 
 35 Years’ Experience in Securities 
 35 Years’ Experience as a Licensed Real Estate Broker 
 35 Years’ Experience in Financial Planning 
 

Licenses: 
 Insurance: General Lines (Life & Health) & Variable 
 Securities: Series 63, 6, 7, 22, 24, 28, 51 
 Real Estate: Real Estate Broker – Texas 
 

Item 3 – Disciplinary Information 
Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would-be material to the client’s evaluation of each supervised person 
providing investment advice. No information is applicable to this item. 
 

Item 4 – Other Business Activities 
Dan H. Hill is also the principal executive officer and general securities principal of D.H. Hill 
Securities, LLLP, a broker dealer and member of FINRA. He is also a registered representative 
of the broker dealer and a licensed insurance agent. These other activities may require up to 
50% of his time. 
 

As a registered representative with D.H. Hill Securities, LLLP, commission-based products may 
be offered to advisory clients through D.H. Hill Securities, LLLP, which creates a conflict of 
interest. The client is under no obligation to implement any such recommendations and may 
select any other advisor or broker dealer to implement them. However, if any of such 
recommendations are implemented through D.H. Hill Securities, LLLP for the purchase of a 
specific security, insurance, or other investment product, a conflict of interest exists because 
commissions will be paid to the investment advisor representative in his capacity as a registered 
representative of D.H. Hill Securities, LLLP. Clients are advised of the existence of any conflict 
of interest, and a disclosure of the conflict of interest is included on the new account form of 
D.H. Hill Securities, LLLP. 
 

Dan H. Hill is the principal executive officer of D.H. Hill Insurance Services, LLC, an insurance 
agency. Commission-based insurance products may be offered to advisory clients through D.H. 
Hill Insurance Services, LLC, which creates a conflict of interest. 
 

Dan H. Hill is also a Texas real estate broker. Dan spends less than 5 hours per month with 
generally, none during trading hours. 
 

Dan is a Managing Member of Stone Diamond Oil & Gas, LLC. He spends less than 5 hours per 
month where his primary duties are administrative. 
 

Item 5 – Additional Compensation 
Dan H. Hill has no information to report applicable to this item. 
 

Item 6 – Supervision 
Dan H. Hill, as the Chief Compliance Officer of D.H. Hill Advisors, Inc., supervises himself and 
other investment advisor representatives through frequent remote and/or direct interactions 
and through the firm's client relationship management system. 
 

Dan H. Hill is located at 1543 Green Oak Place, Suite 100, Kingwood, TX 77339 and can be 
contacted at (832) 644-1852 and/or dan@dhhilladvisors.com. 
 

Item 7 – Requirements for State-Registered Advisers 
Dan H. Hill has no information to report applicable to this item. 
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John Brickhouse, CIMA®, CFP® - EVP of Advisory Services 
John Brickhouse is the executive vice president of D.H. Hill Advisors, Inc., advisory services. 
John is also the Chief Investment Strategist for D.H. Hill Advisors, Inc. and D.H. Hill Securities, 
LLLP. John was born in 1972. 
 

Educational Background: 
 The Wharton School of University of Pennsylvania: CIMA® Designation, 2010 
 he American College: CFP® Designation, 2003 
 Northeastern State University: Bachelor of Finance, 1998 
 

Business Experience: 
 D.H. Hill Advisors, Inc., EVP of Advisory Services/CIO, Investment Advisor 

Representative; 10/2016 – Present 
 D.H. Hill Securities, LLLP, EVP of Advisory Services/CIO, Registered Representative; 

10/2016 – Present 
 Brokers International Financial Services. LLC, VP of Advisory & Investment Services/CIO, 

Registered Rep/Investment Advisor Rep; 10/2012 – 10/2016 
 RIA Consulting, Consultant; 01/2010 – 10/2012 
 Merrill Lynch Private Banking & Investment Group, Senior Analyst/PM; 08/2002 – 12/2010 
 American Express Financial Advisors, Senior Paraplanner; 05/1998 – 07/2001, 09/2001- 
 08/2002 
Item 3 – Disciplinary Information 
As of the indicated date on cover sheet John Brickhouse does not have any information to 
report applicable to this item. 
 

Item 4 – Other Business Activities 
 

Investment Related: 
John Brickhouse is a Registered Representative of D.H. Hill Securities, LLLP (“DHHS”), a 
broker dealer and member of FINRA. As a Registered Representative with DHHS, commission-
based products may be offered to advisory clients through DHHS, if any of such 
recommendations are implemented through DHHS for the purchase of a specific security or 
other investment product, a conflict of interest exists because commissions will be paid to the 
investment advisor representative in his capacity as a Registered Representative of DHHS. 
 

John Brickhouse is licensed to offer insurance products through various insurance companies. 
Commissions may be earned if insurance products are purchased through these companies. 
D.H. Hill Insurance Services, LLC (“DHHI”) is under like ownership as D.H. Hill Advisors, Inc 
and DHHS. DHHI and John Brickhouse in their separate capacities as insurance agency and 
agent receive commission for recommendations/sale of annuities and other insurance products. 
 

The client is under no obligation to implement any recommendations made by John Brickhouse 
and may select any other advisor, broker dealer or independent insurance agent or insurance 
company to implement. If client does opt to not implement John Brickhouse’s advice and/or 
does not open an account with D.H. Hill Advisors, Inc. or DHHS, John Brickhouse may be 
unable to provide management and advisory services to client. 
 

Clients are advised of the existence of any conflict of interest and a disclosure of the conflict of 
interest is included on the Client Profile new account form. 
Non-Investment Related: 
John Brickhouse is not engaged in any other business or occupation that provides substantial 
compensation or involves a substantial amount of his time. 
 

Item 5 – Additional Compensation 
John Brickhouse receives additional compensation for his activities as an insurance agent and 
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an EVP and CIO for D.H. Hill. This compensation is described under “other Business 
Activities” above. 
 

At times, other investment companies may provide John Brickhouse with financial support. 
This can include, but not limited to, sponsorship of conferences, seminars, educational 
sessions, marketing, travel expenses to investment company training/due-diligence events 
and/or tools to assist John in providing client services. 
 

Clients are advised of the existence of any conflict of interest and a disclosure of the conflict of 
interest is included on the Client Profile new account form. 
 

Item 6 – Supervision 
John Brickhouse is supervised by Dan H. Hill, Chief Compliance Officer of D.H. Hill Advisors, 
Inc. Mr. Hill reviews John’s work through frequent remote interactions and through the firm’s 
client relationship management system. Dan H. Hill is located at 1543 Green Oak Place, Ste. 
100, Kingwood, TX 77339 and can be contacted at (832) 644-1852 and/or dhill@dhhill.com. 
 

Item 7 – Requirements for State-Registered Advisers 
John Brickhouse has no information to report applicable to this item. 
 

Other Business Activities 
Other business activities are discussed above in Item 10 for each principal of the firm. 
 

Performance-Based Fees 
Neither the principals or D.H. Hill Advisors, Inc. receive performance-based fees. 
 

Requirements for State-Registered Advisers and State Addendums 
 

Texas 
In addition to the information provided herein by D.H. Hill on its advisory business, officers 
and management, and other business activities, we are required to disclose all material facts 
regarding whether we or a management person of ours has: (1) An award or otherwise being 
found liable in an arbitration claim alleging damages in excess of $2,500, involving any of the 
following: (i) an investment or an investment-related business or activity; (ii) fraud, false 
statement(s), or omissions; (iii) theft, embezzlement, or other wrongful taking of property; (iv) 
bribery, forgery, counterfeiting, or extortion; or (v) dishonest, unfair, or unethical practices. (2) 
An award or otherwise being found liable in a civil, self-regulatory organization, or 
administrative proceeding involving any of the following: (i) an investment or an investment 
related business or activity; (ii) fraud, false statement(s), or omissions; (iii) theft, embezzlement, 
or other wrongful taking of property; (iv) bribery, forgery, counterfeiting, or extortion; or (v) 
dishonest, unfair, or unethical practices. (3) Has a relationship or arrangement that with any 
issuer of securities that is not listed in herein. D.H. Hill has no additional information which is 
applicable to this item. 
 

State of Kansas 
Per K.A.R. 81-14-10(b)(2), D.H. Hill Advisors, Inc. carries professional liability insurance 
coverage for the firm’s investment advisory services. In the event, any client or prospective 
client in Kansas requests proof of professional liability insurance coverage, the investment 
adviser shall within 30 days provide a copy of the insurance agreement that is in effect. 
 
State of California 
Conflict of Interest Disclosure: Per CCR Section 260.238(k), we must state that we have 
disclosed all material conflicts of interest relating to our firm, our representatives, and our 
employees that could be reasonably expected to impair the rendering of unbiased or objective 
advice. 
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Item 20 – Miscellaneous 
 

Privacy Notice 
D.H. Hill views protecting your private information as a top priority. Pursuant to applicable 
privacy requirements, D.H. Hill has instituted policies and procedures to ensure that D.H. Hill 
keeps your personal information private and secure. 
D.H. Hill may disclose your non-public personal information to non-affiliated third parties. In 
the course of servicing your account, D.H. Hill may share some information with our service 
providers, such as transfer agents, custodians, broker-dealers, accountants, consultants, and 
attorneys. 
 

D.H. Hill restricts internal access to non-public personal information about you to employees, 
who need that information in order to provide products or services to you. D.H. Hill maintains 
physical and procedural safeguards that comply with regulatory standards to guard your 
nonpublic personal information and to ensure our integrity and confidentiality. D.H. Hill will not 
sell information about you or your accounts to anyone. D.H. Hill does not share your 
information unless it is required to process a transaction, at your request, or required by law. 
 

Business Continuity Plan 
D.H. Hill has a Business Continuity Plan in place that provides detailed steps to mitigate and 
recover from the loss of office space, communications, and/or services. 
 

The Business Continuity Plan covers natural disasters such as snow storms, hurricanes, 
tornados, and flooding. The Plan also covers man-made disasters such as loss of electrical 
power, loss of water pressure, fire, bomb threat, nuclear emergency, chemical event, biological 
event, internet outage, railway accident and aircraft accident. 
 

Alternate offices are identified to support ongoing operations in the event the main office is 
unavailable. It is our intention to contact all clients within five days of a disaster that dictates 
moving our office to an alternate location for a period of time. 
 

Confidentiality 

D.H. Hill Advisors views protecting its customers’ private information as a top priority and, 
pursuant to the requirements of the Gramm-Leach-Bliley Act, the firm has instituted policies and 
procedures to ensure that customer information is kept private and secure. 
 

D.H. Hill Advisors does not disclose any nonpublic personal information about its customers or 
former customers to any nonaffiliated third parties, except as permitted by law. In the course of 
servicing a client account, IAMS Wealth may share some information with its service providers, 
such as transfer agents, custodians, broker-dealers, accountants, and lawyers. 
 

D.H. Hill Advisors restricts internal access to nonpublic personal information about its clients to 
those employees who need to know that information in order to provide products or services to 
the client. D.H. Hill Advisors maintains physical and procedural safeguards that comply with 
state and federal standards to guard a client’s nonpublic personal information and ensure its 
integrity and confidentiality. As emphasized above, it has always been and will always be the 
firm’s policy never to sell information about current or former customers or their accounts to 
anyone. It is also the firm’s policy not to share information unless required to process a 
transaction, at the request of the client, or as required by law. 
 

A copy of the firm’s privacy policy notice will be provided to each client prior to, or 
contemporaneously with, the execution of the Investment Management Agreement. If you have 
any questions about this policy, please contact Dan H. Hill, Chief Compliance Officer, at (832) 
644-1852 or dhill@dhhill.com. 
 


